
Can you name this city?  

It is located in the eastern half of the United States. 

It is in the foothills of the Appalachian Mountains. 

It was originally called Pleasantburg before an 1831 

name change. 

In the early part of the 20th century it was known as the 

“Textile Center of the World”. 

It is ranked by CNN Money as one of the “Top 10 

Fastest Growing Cities in the U.S.”  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Location  Announced  for 
2016  APMM  Biennial 

Conference

Charlotte, North Carolina 

Atlanta, Georgia 

Greenville, South Carolina 

or 

Roanoke, Virginia

?
APMM newsletter
WINTER 2015

Is it:
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conference location 
The winning city is  

GREENVILLE, SOUTH CAROLINA. 

Greenville, South Carolina is anchored by what Forbes 
magazine calls “one of America's Best Downtowns”. 
Featuring a one-of-a-kind "floating" suspension bridge and 
set against the scenic Blue Ridge Mountains, Greenville 
boasts a thriving arts scene, hundreds of restaurants, shops 
and boutiques, popular annual festivals, numerous historic 
sites and museums housing significant art collections. 
Excellent interstate service and a user-friendly international 
airport make access easy.  

Thanks to the technological and manufacturing prowess of 
Michelin, BMW and GE, which all call the area home, 
Greenville is home to more engineers per capita than any 
other community in the US.

Facts about Greenville were 
found on Wikipedia and 
tripadvisor.com.

http://tripadvisor.com
http://tripadvisor.com
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conference location 

Companies located in and around Greenville include:  
BMW 
BoschRexroth Corporation  
Designstrategies, LLC  
Drive Automotive Industries 
GE Power and Water 
Honeywell 
Hubbell Lighting 
Lockheed Martin Aircraft & Logistics 
Michelin 
Proterra  
Ryobi Technologies/TTI 
Sealed Air Corporation - Cryovac Division 
SYNNEX Corporation 
Velux Design and Development Company USA, Inc. 
3D Systems Corporation (in Rock Hill) 

The conference committee is still in the early 
stages of planning the 2016 conference. 
Having decided upon the city, the next steps 
are to select a host hotel, find a keynote 
speaker, research tour possibilities and 
finalize the dates. As these details become 
available, they will be announced here in the 
newsletter and on the MILE. 

We hope you will decide to make the 
Greenville conference part of your plans  
for 2016. 

If you have any comments or suggestions 
about Greenville, please contact our  
VP of conferences, Nacho Mendez at 
nacho@ideo.com. Thanks!

mailto:nacho@ideo.com
mailto:nacho@ideo.com


Hi all, I hope you are all having a busy 
winter. Here in Michigan we’ve had 
snow and cold. I’ve been able to cross 
country ski three or four times a week 
and that makes me happy. I know a lot of 
people will think that’s crazy, but I love 
winter; it can’t snow enough for me. I’m 
also excited about the announcement of 
Greenville, South Carolina as our next 
conference location. In the past few 
letters I’ve talked about how important it is to make 
plans now to attend the conference. Today I’d like to 
talk about something different.  

A week or so ago I was driving with my son and he 
was lamenting about homework and not wanting to 
write a paper. I told him I could relate a little bit, as I 
knew I needed to compose this letter and had been 
putting it off. As we were talking, he asked me why I 
did this. I was a little confused and asked what he 
meant. He wanted to know why I was the president 
of the APMM, because to him it just seemed like a 
lot of work that I didn’t get anything for. I told him I 
was happy to be the president, and that while he 
couldn’t see that I “got” anything except extra work, I 
told him I didn’t really feel like it’s work at all. His 
17-year-old wisdom made me smile. 

That conversation made me think about why I 
became a model maker and whether there was a 
different path that I should have gone down. I would 
bet that most of you didn’t have plans to become a 
model maker, or for that matter even knew what a 
model maker does. I guess I have always liked 
building things. I remember getting an Erector set 
when I was about eight and building things until my 
fingers bled. My father would have told you that I’ve 
taken more things apart than put them together. 

Sometimes you just need to know how 
something works. As I got older I took 
wood shop and drafting, which showed 
me that planning things beforehand 
could actually make the outcome a little 
nicer. When I got to high school I 
discovered the machine shop, and 
machining metal became the thing that 
made me happy. It still is today; I would 
say some of the best days are when I get 

to stand in front of a lathe and turn parts, or machine a 
block of steel on a Bridgeport.  

As I think about it now, it’s the craft of doing it, the 
sequence and steps that you go through that I like the 
most. Knowing how you will turn a part or file an edge 
to get things just right, even though you don’t have to. 
Just because it makes you happy. I know that in this fast 
paced world, this is not how a typical day goes. There 
are businesses to run and customers to please. I think 
what I’m trying to say is that with all of the sometimes 
crazy jobs we have to do, try to remember why you do 
this at all. Take some time to remember why you are 
where you are. I know there are the practical reasons 
and those are important. But think back to what made 
you happy about doing this, and how that translated into 
you being a model maker. Sometimes a little gut check 
can bring the craziness into focus.   

My son didn’t think I was getting anything for doing 
this, but I was able to think back about why I do what I 
do and why it makes a difference to me. I hope you 
will take some time to do the same. 

Be safe, 

Pete Mack, APMM President  

presidents’s letter

WINTER 2015	                  	 	     4                                                                                                           



Coastal Enterprises manufactures Precision Board 
high-density urethane (HDU) modeling, tooling 
and sign making material. They have been 
manufacturing Precision Board since 1990 in 
Orange, California. Their innovations for new 
formulations and process methods have been 
continuous. In 1972 Coastal Enterprises started in 
the machining industry making large blocks of 
urethane for the prototyping and tool proofing 
markets.  

They entered the model/prototype and sign-
making markets in 1992 and have since expanded 
their market, selling Precision Board nationwide 
to hundreds of industries through their distribution 
network.   

Coastal’s product innovations are driven 
by the importance of staying close to their 
distributors and end users, listening 
closely to their ideas and 
recommendations. Material and process 
method improvements typically start from 
their customers. “Listening to our 
customers also keeps us active, humble 
and on our toes”, says Sarah Collins, Sales 

Marketing Associate. “We believe Coastal’s biggest 
challenge facing the HDU market today is making 
sure that our products stay ever changing, alive and 
relevant”. 

To support this, Coastal Enterprises continues to 
develop new substrate materials that allow greater 
detail with lighter weight, easier finishing, and 
higher green material content. 

It’s definitely a global team effort, and Coastal 
Enterprises is proud to be a part of the team. 

Check out their website. You’ll find Tips, Training 
Videos, Customer Portfolios, Blogs, a Trade 
Resource Guide and you can request Free Samples 
to get you started in the right direction. Call them at 
800-845-0745 for their onsite technical department. 

Creativity has no limits when using Precision Board 
Plus HDU. http://precisionboard.com 

vendor spotlight
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Part of  the team at Coastal Enterprises.

Coastal Enterprises Company

http://precisionboard.com


 When I saw “The Graduate” in 1968 I knew I was 
destined to work in “Plastics”. My father was an 
engineer working for DuPont in plastic sales. He 
started with nylon filament, went on to Delrin, then 
back to nylon to develop the “Brown-n-Bag”. 
In 1966 DuPont reintroduced Lucite acrylic, a 
product they had dropped in the 50’s. I started 
fabricating acrylic in my high school shop class. I 
loved the shop environment. My grandfather was a 
cabinet maker who had a “one motor” shop in his 
garage. This single motor ran the table saw, drill 
press, jointer, tool grinder and garage door opener. 
During summer vacations I spent morning to night in 
his shop learning how to move the belts to drive the 
power tools and how to use and maintain hand 
tools, some of which I still possess.  

Our high school housed the production facility for 
the district’s closed circuit television broadcasts. I 
was drawn in, wiring patchboards, creating sets, 
manning the cameras and even doing a little 
directing when the teacher wasn’t there. It seemed to 
be the perfect outlet for my diverse interests. After 
high school I went to a small college in Ft. Worth, 
Texas and majored in partying. Since my draft 
number was 18,  
I was inducted into the Army the following October, 
certain I was headed for Vietnam. The Army 
recognized my mechanical aptitude and trained me 
to be an Artillery Mechanic. The war was winding 
down and I did not get sent overseas. I got to spend 
my last two months in the service working at the 
base television studio. My high school studio was 
better equipped.  

When I was discharged, my wife and I were living in 
Austin. The job market there was nearly nonexistent, 
so I expanded my search to other cities in Texas. After 

my wife graduated we packed up and moved to 
Houston where I took a job with A-1 Plastics doing 
counter sales. While there I met every young architect, 
model maker, and fabricator in town. Within two years 
I had taken a job with a mom and pop acrylic 
fabrication shop. When they decided to retire they 
brought in their son to run the business. We moved to 
an industrial space and I got to set up my first shop. 

From there I went to work for a three man shop that did 
trade show exhibits and architectural models. This is 
where I blossomed, learning not only model making 
from a very talented mentor, Roy Payne, but also the 
importance of display in how a design was perceived 
by the viewer. Having met all the architects and 
fabricators in town I was helpful in expanding their 
business and when we were up to ten people we 
moved to a larger facility where I got to set up my 
second shop. With the expansion came grueling 
schedules; 70 and 80 hour weeks were common, with 
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member profile
Richard Coleman, Coleman & Associates, Inc.

3DI Crew Pete Stancampiano, Clinton Jones, Richard 
Coleman, Edward Elhers with a section of the Yanbu 
model.



no overtime pay. This created enormous conflict at 
home resulting in a painful but amicable divorce. I 
needed a change of pace. 

One of the architectural firms I had been working 
with was moving into their new building, which I 
had modeled through a half dozen iterations. They 
wanted an in-house model studio. In the summer of 
1979 I took the position of “Director of Model Shop 
Operations” with a 2000 sq. ft. space on the third 
floor corner of the new 3DI Building. The space was 
partitioned into four equal rooms with two small 
spaces in the middle for a photo lab and a paint 
room with a mop sink. There was no exterior 
ventilation. There was an old Sears table saw and 
disk sander and two Bethlehem Pattern Shop 4 in. 
saws, and a box of abused tools. There was no 
ceiling, no furniture, no budget, and no staff. Since I 
was the last function to move into the building I was 
left to scavenge through the left overs from the office 
consolidation. So I set about designing my third 
shop and acquiring tools. 

While setting up this shop, I learned about the trials 
and tribulations of architecture school and the 
design process in big architectural practices. It was 
summer and I was charged with introducing model 
making to the student interns that cycled through 
the firm. This proved not to be an efficient method 
of making the presentation and competition models 
I was tasked to produce. So the design team started 
supplying the lowest ranking member to help me. 
The young architects had been required to make 
models in school, most making paper studies but 
some using hot wire Styrofoam cutters. We were 
doing a lot of cityscape background buildings with 
an inadequate hot wire one of the architects had 
come up with. I set about designing a bigger and 
better machine. With help from a machinist we 
developed a workable Hot Wire Cutter that could 
reliably cut 4 in. thick Styrofoam SM, a dense 
insulation foam. We produced four machines and 

placed them in the design studio and taught the 
architects to use them. I later went on to build 24 more 
machines. 

Now I needed full time help to meet the schedules 
imposed from above. One of the design architects 
introduced me to Clinton Jones, a Fine Arts major from 
Yale who had been knocking around Houston doing 
carpentry work. We hit it off immediately and I made 
my first hire. This is when I met Teresa, a graphic artist 
who was working in the advertising department of a 
local department store. We were married the following 
year.  

Our biggest project at 3DI was the first residential 
module for the City of Yanbu, Saudi Arabia at the 
terminus of the new Trans Arabian Pipeline. This was 
the largest master planned community on the planet 
at the time. After two years and a million changes we 
produced the final presentation model to exacting 
specifications. It was eventually exhibited at the 1982 
Worlds Fair in Knoxville, TN. By 1984 the second 
Arab oil embargo had depressed oil prices and the 
Reagan Recession had crippled the Houston 
economy. All of our Saudi projects had dried up, 
architectural firms and oil companies were slashing 
staff daily. By May of that year I had let go of all of my 

member profile
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Yanbu Mall and Mosque



staff; my boss laid me off, his boss laid him off and 
his boss laid off my boss’s boss. 

I set up a shop in my garage and started doing small 
acrylic fabrication projects. My wife had lost her job 
and decided to get her real estate license; her timing 
could not have been worse. She got a call from an 
old college friend inviting us to house sit their 
Monterey California home for two weeks. CAD and 
computer graphics were just starting to take hold and 
I thought if a change of career was in order, 
California seemed like a good place to look. We 
drove to Los Angeles and stayed with friends while I 
interviewed with some model shops and got an offer 
from one with a reputation for being a squirrelly 
employer with a high turnover rate. We headed up 
the coast to Monterey where a few tech companies 
had offices. I applied to anyone 
who would take my application. 
Once our friends returned we 
headed back home to find my 
answering machine overflowing. 
It seemed 3DI suddenly realized 
they didn’t have a model shop. 
Clinton, my first hire, joined me in 
knocking out a couple projects for 
them. Since 3DI had enough 
projects to keep us busy for the 

next few months we started 
looking for shop space. We 
leased a 2500 sq. ft. space and 
started setting up my fourth 
shop while trying to get the first 
project of our partnership 
completed. 

3DI was consolidating their 
space and sold us the contents 
of the model shop for a song as 
long as we would get the stuff 

out our selves. We jumped at the offer. 

Architectural firms were slow to recover from the 
downturn in the Houston real estate market; we 
needed to broaden our client base. The International 
Space Station was under development so we turned 
our sites to the Johnson Space Center. We needed to 
produce something they could relate to so we built a 
space station model on spec. The cover of NASA’s 
internal directory had a rendering of the original 
“double keel” design. We obtained a copy and 
called some engineers to get basic dimensional 

member profile
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Space Station model

Terrence Thompson, Clinton Jones, Richard Coleman, 
Sergio Hernendez, Brad Benick, Rudolfo Bias standing in 
front of our 1/2 scale model of the INTELSAT VII satellite 
during it’s first and only test hanging.

Ashcroft Shop



information. We chose 1:100 scale, making the 
model 8 ft. long and 4 ft. tall. The model debuted at 
a party for NASA project engineers at a River Oaks 
mansion. It was nicely received but didn’t generate 
any real leads. The new George R. Brown 
Convention Center was about to open and their first 
event was a convention for the aerospace industry. 
We rented a 10 X 10 ft. space and proceeded to 
build an exhibit with the model hanging in the 
center and rotating. When we delivered the exhibit 
to the show, we discovered they had moved our 
booth space. We had gone from a space across from 
General Dynamics to to an odd ball spot that 
happened to be next to the escalator. We were now 
the first thing everybody saw when they entered the 
hall. The night before the show opened, a gentleman 
walked up and asked if we had built the model. I 
said yes and he said follow me. We got to the 20 X 
60 ft. Ford Aerospace booth. In the center was a little 
model of the GOES Weather Satellite. He asked for a 
quote to build that model. As the weeks rolled by I 
assumed nothing would come of this mysterious 
encounter.  

Four months later a Fedex envelope arrived with a 
few drawings and a request for multiple models of 
the GOES satellite in various scales. The proposal 
was due in ten days. We cranked it out and Fedex-ed 
it back. A few days later I got a call from 
procurement informing us we had won the contract. 
This was the beginning of an eighteen year 
relationship that lasted through the acquisition of 
Ford Aerospace by Space Systems/Loral.  

By this point (1988) Clinton was losing interest in the 
business so I bought him out and became a a sole 
proprietor. The next few months were tough; it took a 
while to get the satellite project up and running and 
there was virtually no cash flow. An architect friend 
introduced me to Larry Wright, (now of 
Synchrotech). He and Sergio Hernendez joined the 

shop to start the satellite projects. Another architect 
friend who had moved to Dallas brought us a highway 
project working with the Texas Highway Department 
when they started reworking the North Central 
Expressway. That summer we produced our first 
accident reconstruction model for Carr Engineering, a 
group of ex-automotive engineers who testify for the 
auto manufacturers. By 1990 we had completed the 
third Dallas Freeway model, a few product models, 
quite a few scene and vehicle models for trial and a 
few hundred satellite models as well as a half scale 
model of the Intelsat 7 communications satellite 

member profile

GOES 1/20th

1/2 scale model of the INTELSAT VII communications 
satellite installed in the entry lobby at INTELSAT’s 
headquarters in Washington DC. 
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Follow this link to read the rest of  Richard’s story.

https://apmm.memberclicks.net/assets/2015%20winter%20part%202%20coleman%20spotlight.pdf
https://apmm.memberclicks.net/assets/2015%20winter%20part%202%20coleman%20spotlight.pdf


Submitted by Hal Chaffee 

For the most part this book is the story of David 
Lang going from a curious onlooker with few 
maker skills to an active participant in the maker 
movement. Today David is “a co-founder of 
OpenRov, a community of citizen ocean 
explorers and creators of low-cost underwater 
robots.” 

This book is David’s roadmap for anyone who 
wants to be a maker. Many of the lessons he 
learned can be applied to professional model 
makers, especially those who would like to 
develop their own products or work at their 
company on a new product development team.  

As a professional model maker, if you aren’t 
already involved in the maker community then 
consider joining or starting a maker group like 
David did. Do-It-Together (DIT) is about sharing 
ideas, tools and processes. It is a complex 
interdependent world. As David found out, 
making is about “finding other people – seeking 
out teachers, creating and joining like-minded  

groups, collaborating with strangers and co-
creating together. 

Surrounding yourself with the right people 
accelerates the making process. David included 
this quote from Jim Rohn, “You become the 
average of the five people you spend the most time 
with”. Today there are maker groups in many cities 
where you can get up to speed with a maker 
community. You can also start your own 
community as David did and it can be online. See 
http://www.openrov.com, a website and a forum 
on underwater exploration. There is a DIY Drones 
website with a community of over 30,000  

book review
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TITLE: ZERO TO MAKER 

AUTHOR: David Lang 

PUBLISHER: Maker Media, Inc. 

PUBLICATION DATE: September 2013 

FORMAT: Softbound, 204 pages 

ISBN: 978-1-4493-5643-9 

http://www.openrov.com


members at http://www.diydrones.com started by 
Chris Anderson, the former Editor-in Chief of 
WIRED magazine. 

Chapter 4 is Access to Tools (hacker spaces, 
makerspaces and Fab labs). Chapter 5 is 
Craftsmanship and Chapter 6 is Digital 
Fabrication. 

I found the Craftsmanship chapter (pages 
91-108) quite interesting. At the first APMM 
Conference in 1993 there was a lot of concern 
that CNC machining and the advent of rapid 
prototyping machines were leaving little room 
for craftsmanship for professional model 
makers. 

The transition to digital tools, however, allows 
individuals to do “Craftsmanship Re-Imagined” - 
desktop prototyping and production to make 
almost anything they can imagine and sell it in 
small quantities or through the internet. Online 
communities like Etsy, Indiegogo and Kickstarter 
make it easier to find and connect with a 
community of people that want their product. 
There is a large market for new or more 
customized products in smaller quantities than a 
large factory could produce economically. 

Have you ever considered creating a product and 
launching it on Kickstarter? Chapter 7 One to 
One Thousand is a pretty good guide to doing 
just that. 

Chapter 8 Makers Going Pro has lots of 
insightful examples of how maker groups are 
handling the transition from production to 
business.Chapter 9 is on Making More 
Makers. 

Maybe “Zero to Maker” will be your guide 
and inspire you to get involved with or create 
a maker community. You could use your 
already considerable skills as a professional 
model maker along with the insight and 
roadmap in this book to launch a new 
product on Kickstarter, Indiegogo or others.  

NOTE: 
On June 18th, 2014 there was a White House 
Maker Day (see  http://www.usnews.com/
news/stem-solutions/articles/2014/06/18/
white-house-hosts-stem-maker-faire-declares-
first-day-of-making) and the “Zero to Maker” 
book was available for free at that time. 

Online communities like Etsy, 

Indiegogo and Kickstarter make  
it easier to find and connect with  

a community of people that  
want their product.
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http://www.diydrones.com
http://www.usnews.com/news/stem-solutions/articles/2014/06/18/white-house-hosts-stem-maker-faire-declares-first-day-of-making
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Direct Dimensions was 

featured in the January 15, 2015 online 
edition of Fortune magazine. The article 
focused on the “what and who” they’ve 
worked with in Hollywood. From the ark 
in the movie Noah, to a scan of RFK 
Stadium in Washington, D.C. for X-Men: 
Days of Future Past, Michael Raphael 
and his company have “become a go-to 
company for Hollywood, 3-D scanning 
film sets, props, even actors themselves”. 
To read the article which includes 
images and links to other articles about 
the company, follow this link.

Congratulations to 
Tom Riemersma who 
retired this past 
December from 
Herman Miller, Inc. 
after 46 years with 
the company. Tom 
spent the last 38 
years as a model 
maker in the Herman Miller model shop.  
Tom has seen and worked on many key 
development projects over the years and was the 
lead model maker on the famous Aeron chair 
during its development. Congratulations Tom and 
best of luck in your future endeavors!

Announcing the Pitch Your Prototype Contest 
Last week, Make: and Cornell University kicked off the Pitch Your Prototype contest. The idea is to 
submit an innovative prototype that you — or your team — has developed. A community of online voters 
and judges from Make: and Cornell will select five finalists. From there a panel of judges will select a 
winning contestant. The winner will be awarded a $5,000 grant and be announced at MakerCon New 
York in September. The application period closes at 11:59pm Pacific Time on April 30th, 2015. 
 You can find the full rules and online entry form here.

http://fortune.com/2015/01/07/direct-dimensions/
http://fortune.com/2015/01/07/direct-dimensions/
http://newsletter.makezine.com/t/r-l-qjtjlty-trdidkkyti-d/
http://newsletter.makezine.com/t/r-l-qjtjlty-trdidkkyti-h/
http://newsletter.makezine.com/t/r-l-qjtjlty-trdidkkyti-d/
http://newsletter.makezine.com/t/r-l-qjtjlty-trdidkkyti-h/


New Rochelle, NY, February 10, 2015—3D printing of 
plastic parts to prototype or manufacture goods is 
becoming commonplace in industry, but there is an 
urgent need for lower-cost 3D printing technology to 
produce metal parts. New substrate release solutions 
that offer easy, less expensive alternatives to aluminum 
parts removal during gas metal arc weld 3D printing 
are described in an article in 3D Printing and Additive 
Manufacturing, a peer-reviewed journal from Mary 
Ann Liebert, Inc., publishers. The article is available 
free on the 3D Printing and Additive Manufacturing 
website until March 10, 2015. 

A team led by Paul Sanders and Joshua Pearce from 
Michigan Technological University (Houghton, MI) 
tested several surface treatment methods for releasing 
3D-printed aluminum parts from the reusable substrate 
on which they are deposited. In the article “Substrate 
Release Mechanisms for Gas Metal Arc Weld 3D 
Aluminum Metal Printing” the authors compare the 
printing and parts removal technologies based on cost 
and need for additional coating steps, warping of the 
substrate, interlayer adhesion strength, and ease of 
use. The experiments were all performed on Michigan 
Tech’s open-source metal 3-D printer. 

“We found that careful selection of substrates and 
coatings could result in the complete elimination of 
expensive tooling for the release of 3D printed 
aluminum components,” says Joshua Pearce. “This 
approach cuts the cost of aluminum 3D printing, while 
the recycling of the substrates further enhances the 
ecological footprint of the technique.”  

“Metal printing has been one of the key drivers to 
industrial adoption of additive manufacturing, and 

aluminum part production has been particularly 
challenging. It’s good to see new approaches being 
developed,” says Editor-in-Chief Hod Lipson, PhD, 
Professor at Cornell University’s Sibley School of 
Mechanical and Aerospace Engineering, Ithaca, NY.  

industry news

Visit www.imagetransfers.net to learn more.

Lower-Cost Metal 3D Printing Solution Available 
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http://www.imagetransfers.net
http://click.liebertpubmail.com/?qs=27ebdcf6f3484892f8909171aae6f5155ef8a1a78703eb50908f49f73a093de9
http://click.liebertpubmail.com/?qs=27ebdcf6f3484892363110488e30f7e4afa4b86acbf570e70dcde8e216a22b2e
http://click.liebertpubmail.com/?qs=27ebdcf6f3484892363110488e30f7e4afa4b86acbf570e70dcde8e216a22b2e
http://click.liebertpubmail.com/?qs=27ebdcf6f348489241ebf06b8b2b0a3dcfdb885c33eee2970d139d7fa8611228
http://www.imagetransfers.net


industry news
Stratasys Issues Revenue and Profit Warning 
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From an article by Dennis Mitzner  
of Inside 3DP

Israel-based 3D printer company Stratasys Inc. 
provided a disappointing forecast for next year. 
The company issued a revenue and profit 
warning that caused its shares to drop by 25%  
in after-hours trading. The plummeting stocks 
prompted Forbes contributor Panos 
Mourdoukoutas to wonder whether the 3D 
printing buzz is over. 

Yes, for the time being. That’s what normally 
happens when an industry leader comes up with 
a string of financial disappointments. But  
investors may be overreacting to the news.  
3D printing is still an emerging fast growing 
industry, with Gartner estimating that worldwide 
shipments of 3D printers priced under $100,000 
will grow by 49 percent in 2015. 

Some speculated that we will only see the real 
value of current market leaders when HP enters 
the game. Sean Udall, CIO of Quantum Trading 

Strategies and author of The TechStrat Report, 
told Benzinga that once HP enters the space 
“you’re going to see a whole new level of price 
competition. It’s going to be pretty disruptive to 
guys that were considered to be the leaders in 
the space, like 3D Systems and Stratasys.” 

The gloomy growth prospects have forced  
Stratasys to look beyond the present to invest in 
long term goals. However, Reis remains 
optimistic. “Looking forward, we intend to build 
on our strong track record of execution and 
integration following the Stratasys-Objet merger. 
We continue to see additive manufacturing 
being used to transform manufacturing 
processes across a wide range of sectors, 
augmenting our leading position in prototyping 
applications. We are also excited about our 
opportunity to build upon MakerBot’s leading 
position in desktop 3D printing,” he said in a 
press release. The company mentioned software 
development, enhanced brand recognition, 
long-term innovation and development projects 
as some of the main focus areas.

Haas Video Contest 
Haas Automation, Inc. has announced its first ever Video Contest. Three winners will be 

chosen and will receive either $125, $250 or $500. Make a how-to or a how-it-works video 

for Haas owners and operators. Highlight a special feature on the machine, or a unique way 

that you use your Haas. Follow this link for more information. http://

atyourservice.haascnc.com/Haas-Video-Contest
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